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PROGRAMME



DAY 1



Preparing a good speech or PowerPoint (tone, nerves, message, structure,
signposts, stories, humour, pace, silence)

Basic principles of negotiating / persuading and steering  meetings (re�ecting,
reframing, anchoring, summing up, emotion, silence)

DAY 2





Participants in groups of four take it in turns to be interviewed for a new job
and to sit on an interview panel. 

Participants give their pre-prepared speeches/presentations.

What diplomatic factors are in play as Russia’s invasion of Ukraine continues? 
What might a ‘negotiated’ outcome look like? What might help make it happen?

DAY 3












